TRANSACT 9027 Speaker Guidelines

APRIL 19-21 * 2027 - LAS VEGAS

TRANSACT is where the payments industry gathers to shape its
future. Where payments are reimagined. Our stages are home to the
innovators, the architects of change, and the voices driving the industry
forward. If you're building what's next, defining the new rules of commerce,
or challenging the status quo—we want you on our stage.

Key Dates
= Call for Speakers opens at the end of July 2026.
» Call for Speakers closes on September 9, 2026, at 11:59 PM PT.
= Decisions on submissions will begin to be communicated in mid-October 2026.
= All remaining decisions will be communicated on or before mid-December 2026.

Core Themes

TRANSACT 2027 is built on core themes that reflect the full spectrum of innovation and opportunity in
payments today. All content across our stages and programs aligns with at least one of these themes:

Innovation & Disruption: From agentic commerce to next-gen authentication, this theme explores the
technologies and ideas reshaping what payments can be—and who they serve.

Growth & Commerce: Revenue strategies, customer stickiness, partnerships, and market share. This theme
is about how to win in a competitive landscape.

Infrastructure & Technology: The Stack, open finance, cloud-native architectures, and APIs. This theme
covers the foundations enabling the future of payments.

Trust, Risk & Fraud: Fraud, security, regulation, and digital trust. This theme addresses the critical need to
protect and secure the payments ecosystem.

READY TO SHARE YOUR VISION?

Take a few minutes to tell us about your breakthrough idea, innovative solution, or insights that will help
change the trajectory of our industry. Ask yourself:

= What's the one thing you're working on that nobody else is talking about?
»  Why does this matter right now—not next year, but today?

= How will this shift the way payments work?

=  What will the audience walk away knowing that they didn't before?

=  Why will this inspire them? Challenge them? Change their perspective?

»  What's the insight that will surprise even the most seasoned attendees?

The sessions that resonate most—those that spark conversation long after the applause—focus on a
single, powerful idea.

One message. One breakthrough. One thing that could genuinely move our industry forward.



WHERE DOES IT FIT?

TRANSACT offers multiple themes, stages, and formats to match the depth and audience you're targeting.
We'll consider speaker submissions for all stages and programs below.

Main Stage

The Main Stage is the anchor stage—the central hub for the most pressing industry insights. This is where
we feature keynote-worthy C-suite speakers and the hottest, most innovative ideas moving the industry
forward. It also serves as the hub for recognizing those making a difference (Star Awards, Forty Under 40,
Young Payments Professionals, etc.).

Tuescday, April 20: Track Stages & Special Programs

The Breakthrough

The Breakthrough Stage (formerly The Idea Zone) is the "what's next" stage—where we explore the most
innovative, transformative technology and ground-breaking ideas disrupting payments. We're moving
beyond basic Al use cases (which are now standard) to autonomous systems, hyper-personalization, and
next-generation authentication. Topics for this stage could include but are not limited to:

» Quantum Optimization: The Next Frontier for Payments Economics

= Agentic Commerce: Al that autonomously searches, negotiates, and executes purchases on behalf
of the consumer

» Invisible Intelligence: Using real-time data to dynamically predict and present the optimal payment
method at checkout

= Next-Gen Digital IDs: Biometrics combined with deep behavioral pattern analysis to eradicate fraud
without friction

» Unified Commerce Data: Linking digital and physical identities (e.g., using Payment Account
Reference to sync online tokenized wallets with in-store taps) to create a single customer view.

» Data as the Ultimate Asset: Extracting real insights beyond transaction processing

= The Tokenization Tipping Point: How asset tokenization in unlocking new payment rails, settlement
speeds and value stores

The Edge

The Edge Stage (formerly The Growth Zone) is all about revenue growth, customer stickiness, and market
share. This stage provides tangible strategies to capture opportunities, improve payment experiences, and
optimize partnerships, including how 1SOs, VARs, and Acquirers can partner and scale. Topics for this
stage could include but are not limited to:

» Hyper-Personalized Loyalty: Leveraging payment data for real-time, bespoke rewards programs

= Optimizing the Cost of Acceptance: Strategies for navigating complex network fees and
leveraging A2A

= B2B Payments Consumerization: Bringing one-click checkout and virtual card flexibility to B2B

» The Subscription Economy Playbook: Building Sticky Revenue Through Recurring Payments

» Agile Risk as a Growth Lever: How fraud-prevention partnerships can increase approval rates

» The Partner Ecosystem Playbook: How ISOs, VARs & Acquirers Can Co-Sell, Bundle, and Scale
Together

= Programmable Money: How smart contracts and conditional payments are creating entirely new
commerce models
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The Stack

The Stack Stage (formerly The Tech Zone) explores the infrastructure, APIs, and embedded innovation
supporting scale, speed, and open finance. We're shifting the conversation from what "embedded" is to
how best to optimize it—covering cloud-native architectures, composable commerce, and the evolving
tech stack. Topics for this stage could include but are not limited to:

= The Open Finance Evolution: Managing APIs, data sharing, and consumer consent as open banking
matures

= Infrastructure for Agentic Commerce: Building guardrails and APIs for Al agents to safely transact

» Next-Gen ISVs and Payment Facilitators: How the PayFac model is evolving

» Cloud-Native Payment Architectures: Moving from legacy stacks to composable, microservices-
driven platforms

» The Next Era of Embedded Tech: Banks, card brands, and tech providers moving deeper into
software

» |SVs Delivering Frictionless CX: Transforming payments across vertical-specific use cases

= Data as the Ultimate Asset: Extracting real insights beyond transaction processing

Lunch & Learns

Lunch & Learns continue to be a highly popular format—concise, focused sessions during the lunch hour
that cut through the hype and deliver practical takeaways. Lunch & Learns are a sponsored opportunity
where your brand can partner with the TRANSACT Content Team to curate a focused session for the
audience. Topics for this program could include but are not limited to:

» The Al Reality Check: Cutting Through the Hype in Payments

» The Regulatory Radar: Navigating the CFPB, DOJ, and Open Banking
= Embedded Finance 2.0: Moving Beyond the Basics

= Surviving and Thriving in Niche Verticals

= The Modern ISO: Tools, Tech, and Survival Strategies

» Live Cost-Savings Calculator Sessions for Merchants

= |ntegration Hell: Making Your Tech Stack Actually Work Together

>> Please contact Linda Saye at linda@transactshow.com if you would like to discuss this
partnership opportunity further.

EMPOW(H)ER

Our EMPOW(H)ER program is designed to explore how we can best lift women in the payments industry.
We'll share actionable steps from leaders who are paving the way—sessions that educate, inspire, and
equip the next generation of female leaders. Topics for this stage could include but are not limited to:

= Al as Your Ultimate Career Ally: Leveraging Generative Al and automation to amplify productivity
and strategic impact

= Sponsorship Over Mentorship: Getting Leaders to Spend Their Capital on You

» Bridging the FinTech Funding Gap: Strategies for female founders securing VC capital

» The Art of the Brag: Quantifying Your Impact in a Data-Driven Industry

= Beyond the C-Suite: Securing Your First Board Seat

» Hybrid Visibility: Leading and Advancing When the 'Room' is Virtual

= Women Leading the Next Frontier (Al, Web3, & Blockchain)
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Wednesday, April 21: Deep Dives

On Wednesday our Deep Dives are back by popular demand. Three distinct, focused Deep Dives will run
on our track stages with even more in-depth content on the most relevant and timely topics. Deep Dives
are a sponsored opportunity where your brand can partner with the TRANSACT Content Team to curate
opening remarks and a focused session for the audience.

>> Please contact Linda Saye at linda@transactshow.com if you would like to discuss one of these
partnership opportunities further.

Fraud & Risk Deep Dive (On the Breakthrough Stage)

This Deep Dive explores the evolving fraud landscape and the critical balance between security and
customer experience. As Al empowers both defenders AND bad actors, we'll examine the latest threats—
deepfakes, synthetic identity, real-time fraud, and quantum computing risks—along with the innovative
tools and strategies to combat them. Topics for this program could include but are not limited to:

» The Quantum Threat: Preparing Payments for ‘Q-Day’

= Next-Gen Fraud Defense in Embedded Systems: Balancing frictionless checkout with
behavioral analysis

= Evolution of Fraudsters: Staying Ahead of Al-Powered Bad Actors

= The Al Detective: How Al Is Upending the Ante in Fraud Detection

» Deepfakes in Payments: The New Identity Theft

» Real-Time Payments Fraud: Detection in Milliseconds

» Synthetic Identity Fraud: The $20B Blind Spot

= Passkeys and the Death of Passwords

Merchant Voice Deep Dive (On the Edge Stage)

This Deep Dive is designed to give merchants a voice—and help the entire ecosystem understand what
they need, want, and struggle with. Sessions are structured to serve both our B2B audience (helping them

understand merchants better) and attract actual merchant attendees. Topics for this stage could include
but are not limited to:

»  What Merchants REALLY Think About Their Payment Providers: Unfiltered panel
» The Hidden Costs Merchants Didn't Know They Were Paying

» Chargebacks from the Merchant's Perspective

» What Makes a Merchant Fire Their Provider?

» What Checkout Friction is Costing You (the Merchant)

» Gen Z & Millennial Payment Preferences: What Merchants Must Offer

» International Expansion: Payment Pitfalls and How to Avoid Them

» The Data Goldmine in Your Payment Streams

» Cash Flow Optimization Through Smarter Payments

Banking Deep Dive (On the Stack Stage)

This Deep Dive explores the transformation underway at financial institutions — from the real economics of
open banking, how Fls are competing with digital challengers, the evolution of BaaS, and how Al is
reshaping everything from personalization to fraud risk. Topics for this stage could include but are not
limited to:

» FedNow Year 2: Adoption, Use Cases, and What's Next — Progress report and future roadmap
= Open Banking Implementation: One Year Later—Real-World Lessons
» 1033 Compliance: What Banks Got Right (and Wrong)
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The Economics of Open Banking for Fls: Revenue Models and ROI
Predictive, Prescriptive, and Protective Al: Anticipating customer needs
Competing with Neobanks: Strategies to compete with digital challengers
Embedded Finance and Banking-as-a-Service (BaaS)

Beyond Send-Only: Solving the Receive Problem

A Few Tips

Your TRANSACT session will be most successful if your content is...

1. Relevant: Explore topics that are meaningful to the payments and fintech industry today.

2. Substantive: Cover your topic in depth; avoid platitudes and superficial content.

3. Educational: Provide key takeaways and actionable insights; attendees come to TRANSACT
to learn.

4. Innovative: Share examples of innovation that are truly changing our industry in more than just
incremental ways.

5. Disruptive: Shake things up a bit; bring thought leadership that truly disrupts the status quo.

6. Genuine: Be open and honest rather than scripted and corporate; attendees will appreciate
your authenticity.

7. Surprising: Give your audience something valuable and unexpected.

Criteria

A thoughtful presentation that provides relevant perspectives and differing views on the
challenges and opportunities within the payments technology industry.

A presentation that includes multiple speakers from a cross-section of companies (proposals with
more than one speaker from the same company will be rejected).

A presentation that puts forth a diverse panel of speakers (manels — or all male panels — will

be rejected).

A presentation that brings fresh new voices to the stage (repeat speakers from last year

will not be considered).

A well-organized session designed to provide actionable information that attendees can use to
advance their businesses.

A presentation that includes speakers recognized as thought leaders in the topic area.

Content with original insights into the latest trends affecting the payments industry (blatant sales
pitches will not be accepted).

Special consideration will be given to proposals submitted jointly by two or more

ETA member companies.

A Few Things to Note

Each submitter will be allowed to complete up to three entries.

You must have fully completed your submission in the portal to be considered for a speaker role.
Your submission is not considered complete until you have finished all required tasks in the speaker
submission portal and click 'SUBMIT".

If your submission includes additional speakers, their profiles must be completed before the
submission is reviewed and considered.

You are encouraged to submit early, as proposals will be confirmed along the way, and we expect
slots to fill up quickly.

You may be asked to join other speakers on a similar topic.

Questions? Contact Linda Saye at linda@transactshow.com.
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